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As shown in THE SPEcTATOR last week, sixty United States 
level premium companies held assets at the close of 1898 
amounting to $1,462,651,318, exclusive of unadmitted items. 
Against this there are liabilities aggregating $1,245,788,245, 
comprised under the following heads: Reserve (four per 
cent), $1,202,509,993; unpaid losses and claims, $7,829,763; 
resisted claims, $816,462; unpaid dividends, $2,802,573, and 
all other items, $31,829,454. 
tontine accumulations of one company, which was formerly 
reported as surplus, and special reserves over and above the 
four per cent requirements. Deducting the liabilities from 
the assets, there is shown a surplus of $216,865,073, indicating 
an average ratio of assets to liabilities of 117.41 per cent. 
The special surplus reported by eleven companies amounts 
to $83,306,000, or about forty per cent of the total. 





From time to time the problem of unauthorized insurance 
comes upto bother both underwriters and Insurance Depart- 
ments. Managers of some companies making a specialty of 
this business hold that as they procure the lines by corres- 
pondence and do not actually go into the State, they are in no 
wise violating the law. The powers of the Federal Govern- 
ment have been invoked in many instances, but without re- 
sult, unless it was clearly shown that the policies were fraudu- 
lently issued by companies having no more than a paper ex- 
istence. Possibly the Insurance Departments might put a 
stop to the practice by insisting on the collection of the regu- 
lar tax from the parties procuring the insurance. It is true 
that this would involve a great deal of labor, but if it was tried 
for a while, with the hearty co-operation of the various local 
agents, the public would speedily be educated to the wisdom 
of procuring their insurance from authorized companies. 
Every local agent knows about what insurance is carried in 
his neighborhood, and could render the departments valuable 
assistance in their efforts to stamp out unauthorized insur- 
ance. 





A FEW years ago a number of life insurance companies and 
agents so far demeaned themselves as to permit the circula- 
tion of literature attacking their competitors, and omitted 
the formula of attaching their own names. Such despicable 
action brought its own punishment by reacting on the orig- 
inators, and for some time anonymous literature has ceased 
to be troublesome. There are, however, sporadic cases oc- 
curring, confined chiefly to inexperienced agents, but unfor- 
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tunately still practiced by some companies. Parties who, 
knowingly, issue literature of this class are amenable to the 
law of libel, and should govern their actions with that thought 
in mind. The use of anonymous literature in any form is 
strongly to be deprecatéd, whether it be prepared by a com- 
pany, an agent, or an independent publisher; in other words, 
every document used by a respectable life insurance agent, 
representing a reputable company, should bear the imprint 
either of the author or the party responsible for its issuance. 
There are numberless points for legitimate criticism, accord- 
ing to the lights of the person making them, which need not 
cause the disgrace of any one issuing them through resort to 
anonymity. 





WHEN the constitutionality of a law passed by the legisla- 
ture of a State is adjudicated upon and found to hurt the 
treasury, a compromise may reasonably be looked for. This 
is the case in Missouri just now. The legislature was in an 
anti-trust mood a little over a year ago, and was especially 
down on the insurance trust. The companies tried to cir- 
cumvent the anti-compact law, were haled to court, and, after 
a stubborn fight, were beaten. As a result, the court orders 
them ousted from the State. Just here is where the shoe 
pinches, not the company, but the State. If these seventy- 
three companies are ejected the State will lose some $80,000 
in revenue—an important consideration even for the pros- 
perous Commonwealth of Missouri. The business commun- 
ity feels its interests threatened through inability to obtain 
sufficient insurance, and a compromise is demanded. Per- 
haps the companies might be better off if they accepted the 
court’s decision and withdrew from Missouri, which is not 
a very profitable State for fire insurance, but that would re- 
quire united action, and fire insurance companies have not 
yet reached the stage where they feel that the injury of one 
is the injury of all. By withdrawing from the State now, 
and staying out until the law is satisfactorily amended in ac- 
cordance with common sense methods, an object lesson 
would be given Missouri, and the other States of the Union, 
which would save considerable trouble later on with other 
anti-trust mad legislatures. 





THE tenth annual convention of the National Association 
of Life Underwriters, which is now in session at Buffalo, N. 
Y., promises to be at least as interesting as those which have 
preceded it. Measured by tangible results, perhaps, these 
meetings do not seem to show up well, and yet nobody who 
attends them fails to come away without the impression that 
his competitors are a very decent lot of fellows. An asso- 
ciation of this kind, having no power to legislate upon mat- 
ters affecting the business, cannot do much else than recom- 
mend reforms, but the individual example and precept may 
do a great deal to ameliorate certain known evils. Many 
prominent life underwriters, active members of local associa- 
tions and warm supporters of the national body, look long- 
ingly forward to the day when membership in a local associa- 
tion will be required by the companies of all their men. This, 
however, cannot be accomplished without the hearty co- 
operation of all the companies—co-operation which at pres- 
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ent is not by any means accorded. President R. E. Cochran 
has worked hard for the success of life underwriters associa- 
tions during the past year, and will doubtless preside over a 
harmonious body. Papers of interest will be read, a good 
time provided by the local association, officers elected, and 
all will depart fully satisfied with the effect of rubbing up 
against their co-workers from all over the country. 





As was to be expected, the recent tornadoes in various 
Western States have caused quite a rush for tornado insur- 
ance, and companies writing this class of insurance have ex- 
perienced quite a boom. During the past few years consid- 
erable strides have been made in the proper classification of 
buildings in territory liable to visitation of great wind storms. 
The rates fixed by the St. Louis Board of Fire Underwriters 
may be taken as a fair sample: Buildings have been divided 
into three classes for tornado insurance. Stock yards, open 
sheds, scenic railways, the contrivances called “‘shoot-the- 
chutes,” and grand stands, such as those at the ball park and 
race track, form one class. The insurance rate for one year 
is one per cent, the highest rate made. By taking a five-year 
policy the owner can get better terms—$3 per. $1000 for five 
years, which makes the annual tariff only 60 cents. To the 
second class belong churches, theaters and railway depots. 
The rate for $1,000 varies according to the time to be covered. 
For one year it is $3.50; for three years $7, and for five years 
$12.50. All other buildings, including dwellings, retail 
stores, jobbing houses, factories and school buildings, are in 
the third class, the cheapest of all, written at $3 per $1000 for 
three years, or $1.50 per $1000 if for a shorter term. Com- 
panies writing tornado insurance in Missouri reported that 
during 1898 risks were written amounting to $15,963,441, 
producing in premiums $85,310, while the losses were $22,- 
896, or 26.84 per cent. In 1897 the premiums were $89,340, 
and the losses $12,451, while in 1895, the year before the St. 
Louis cyclone occurred, the premiums were but $20,873, and 
the losses $2,511. In view of the recent severe storms the 
figures for 1899 will, in all probability, be considerably above 
those of preceding years. 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


The rapid development of the city and the marked growth in the 
number of buildings constructed of so-called fireproof materials is 
a matter almost beyond ordinary compréhension. In order that 
companies may be kept in touch with this feature of New York’s 
expansion, the Dwight Survey Bureau has published a booklet con- 
taining two well executed maps of the dry goods district. These 
maps cover the area from Duane street to Twenty-fourth street, and 
show all buildings of superior construction, and also those which are 
equipped with automatic sprinklers. There is other information, also, 
relative to automatic alarms, fire hydrants, etc. The work is bound 
to be of value to companies and to any one interested in such mat- 
ters. A limited number of copies have been issued. 

A broker having an office on Broadway has issued a circular which 
reads as follows: 


Why go without insurance when it costs so little? 

If you are not insured I will bring you a policy of $1,000 insurance 
for three years for $3 on your household furniture, wearing apparel, 
jewelry, etc., in the German-American, Home, Continental, or any 
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other good company you wish. You may pay me $1 on receipt 
of policy, and pay the other $2 any time in thirty days. 

Special rates and special discount on stock of merchandise. 

Please return this slip with your name and number of residence, 
and I will bring you a policy. 

There is one portion of circular No. 48 which is bothering coun- 
termen and brokers not a little. It is that of a ruling which reads 
thus: 

In reply to a query as to “whether a policy that has been written 
and gone into effect can have the rate reduced thereon, provided a 
new lower rated card is put in the cabinet,” the manager rules that 
such policy cannot have the rate reduced thereon, and calls the at- 
tention of members to agreement, section 15, which reads: 

“No policy, renewal or certificate of insurance shall be canceled, 
pro rata, at request of the assured, except in cases where the insur- 
ance is immediately rewritten, or placed with the same company or 
member, the rewritten policy covering in the same location. In case 
of reduction of rate without change of hazard, no policy shall be 
canceled pro rata and rewritten at lower rate, and no rebate shall be 
made on such policy.” 

This would seem to indicate that no rate could be reduced, even 
for an improvement in the risk. Thus, a policy issued at an Ex- 
change rate on, say, June 15, would not be entitled to any modifica- 
tion, although the risk might be subsequently improved in the matter 
of trapped hatchways, or the skylights properly closed, and a new 
and lower card rate issued in accordance. 


Circular No. 51—list No. 5 of the brokerage committee—has been 
issued, and adds 1336 more names to the number of brokers qualified 
under the Exchange rules. The aggregate now foots up over 3800, 
and we are not through yet. 


Cotton and other fibre lines have been in fairly active demand for 
independent stores this week. 


The loss on the rents of the Windsor Hotel property has been set- 
tled. A salvage, amounting to one month’s rental value, was all 
that the interested conipanies secured. 


About the most common of all the deviations made by companies 
is that relating to the phrase in policy forms which refers to the 
“work and materials” clause. So prevalent had this become that 
Manager Hess issued a cautionary slip, the full reading of which was 
as follows: 

Complaint is made of the granting by members of Mechanic’s 
Privilege and Work arid Materials clauses worded differently from 
those given in the hand-book, and the manager begs to call the at- 
tention of members to the fact that no change from the form set 
forth in hand-book is permissible, and that such a change constitutes 
-. deviation which will require the policies to be recalled and made 
to conform to the clauses approved by the Exchange. 


“The Insurance Reference Book’’ is the title of a valuable’ publica- 
tion just issued (second volume) by the L. D. Garrett Company. 


A number of lines on pier buildings have been renewed lately for 
three years. 


There has been a heavy run for the past few days on 35-37 North 
Moore street. Merchandise in cold storage. 


At a meeting of the New York Fire Insurance Exchange held last 
Thursday, amendments were offered by Manager George W. Babb 
of the Northern in regard to the payment of premiums. After a 
few changes from the original amendment, an agreement was made, 
substantially as follows: All payments shall be due upon the delivery 
of the policy, and if not paid within forty days after the close of the 
calendar month in which insurance takes effect, notice of cancellation 
shall be issued to the assured within three days, and after five days, 
if the premium is not paid, a notice that the policy has been canceled 
shall be sent out. On the twentieth of each month each member of 
the Exchange, and also each agent and branch office manager within 
the jurisdiction of the Exchange, will make a statement to the man- 
ager of the Exchange that all policies have been paid for on the 
twentieth of the month at that time due, or all unpaid-for policies 
have been canceled for non-payment, and notices sent to the assured 
and payee to that effect. It was also ruled that no brokerage in ex- 
cess of ten per cent could be paid on any business written in the terri- 
tory of the Exchange and located outside of the territory included 
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in the agreement, except where there is a local board which allows 
commission in excess of ten per cent. 

Under the new rule applying to the payment of premiums (section 
20) the limit for credit has been considerably extended. Thus, the 
premium on a policy dating July 1 (no matter when placed), although 
“due upon delivery,’ need not be paid for, under certain circum- 
stances, until quite a length of time thereafter. ‘‘Forty days after 
the close of the calendar month in which the insurance takes effect” 
would bring the time up to September 9. ‘Three working days” 
grace, for service of cancellation notice would mean September 12. 
In the case of collateral interest, five days, or September 14. In all, 
therefore, nearly two months and a half. A rather liberal time al- 
lowance. 


Fire losses in the United States and Canada for the first half of 
1899, as compiled by The Journal of Commerce, aggregate $65,- 
699,750, or about $7,460,000 more than for the corresponding period 
in 1898. Losses for the first six months for the past three years 
are as follows: for 1897, $57,940,450; for 1808, $58,237,100; for 1899, 
$65,609,750. Loss in June, 1899 was comparatively light, being $6,- 
714,850, as compared to $9,206,900 for same month in 1808. 

Dividends have been declared as follows by New York companies: 
Hanover, five per cent; Citizens, four per cent; Commonwealth, three 
per cent; Empire City Fire, three per cent; Hamilton, three per cent; 
Insurance Company of the State of New York, four per cent; Law- 
yers Title Insurance Company, two and one-half per cent and extra 
dividend of one per cent; Peter Cooper, five per cent. 





CHICAGO AND THE WEST. 


The tendency to specialization in underwriting seems to have been 
checked by the recent moves of such important fire insurance firms 
as Weed & Kennedy and Johnson & Higgins in adding life insurance 
to their curriculum. In Chicago but few of the fire agents are 
qualified for life insurance work, though some are peculiarly gifted in 
the way of expert knowledge in life and accident underwriting 
The trials and tribulations of fire insurance are now of so unique, 
if not positively threatening, a nature that agents are generally alive 
to the necessity of building up an insurance practice in all the other 
branches to which the principle has been applied. 


The conservative life underwriters of Chicago have been holding 
indignation meetings on the subject of rebating, which they claim 
has become more prevalent than ever. Perhaps a solution may be 
found in the plan of a life underwriters association organized on a 
basis to admit of rebates being granted on a theory of uniformity to 
all; that is, all new premiums to be subject to a reduction applied for 
the first year only, and to be granted alike to all applicants, so as to 
comply with the terms of the law. With few exceptions, the com- 
panies now admit the actuarial propriety of using the whole of the 
first year’s premium for expenses, and as the customer always pays 
the freight (later on), no great harm would result from giving the 
small customer as fair a chance as the large one. 


In England the Hand-in-Hand Society has set a new and startling 
pace by adopting a two per cent net premium valuation for the whole 
of its business, and still showing a surplus of nearly three million dol- 
lars, equal to twenty per cent of its assets. As the average interest 
earned by the society is still four per cent, the conservative view taken 
by its directors is an object lesson of unique interest to life insurance 
managers in all parts of the world. 

A strange suit is reported from England in the line of industrial 
insurance, the company winning what would be termed in this coun- 
try a dishonest victory. A woman insured her uncle’s life on the 
industrial plan for £6, but the company contested the claim and won 
on the ground that the policy was a wagering insurance of the kind 
declared void by an act of Parliament passed in the reign of George 
III. The court, while relieving the company of payment, denounced 
the system as a “scandalous way of trading. The directors of the 
company published (in the deposit books) the section of the act 
making it illegal to create insurances of this class, and then sent 
around agents bothering people to insure the lives of their relatives.” 


The Chicago tax assessors grumble at the size of the returns made 
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by the life companies in respect to their personal property holdings. 
One company having ten offices in Chicago is quoted as having 
scheduled only $200 as the value of its belongings in each. The as- 
sessors say that life insurance companies generally have high priced 
office furniture, many Eastern companies paying $150 for a desk, 
when an ordinary business*man is content to sit at one costing $35, 
and that this known fact and the reports of the companies that they 
had no money in Chicago banks April 1 are subjects for the board of 
review to look into. The assessors consider that they are obliged 
to accept schedules as filed, but that the board of review has wider 
powers. 

Frederick L. Morrell has been appointed manager for the Man- 
hattan Life of New York, to succeed W. M. Sattley, the latter having 
become connected with the Equitable of New York. Mr. Morrell is 
a convert from assessmentism, and will be cordially welcomed to 
the higher life. . 


BOSTON AND VICINITY. 

The most interesting item of the week has been the appearance of 
the annual report of State Fire Marshal Whitcomb to Insurance 
Commissioner Cutting. It gives the total number of fires in Massa- 
chusetts during the year as 4513, the total loss on the same being 
$6,150,154. The valuation of the property damaged by fire was $40,- 
479,103; amount of insurance on the same, $33,395,660; insurance paid 
on the same $5,146,580. Of-the total number of fires named stx and 
cne-fourth per cent were incendiary. Of the property damaged by 
incendiary fires the sound valuation was $948,467; total insurance on 
same $761,461; total losses on same, $322,112; insurance loss, $242,283. 
Four hundred and three fires were of unknown origin, and of the 
property thus damaged the sound valuation was $4,136,425; total in- 
surance on the same, $3,458,611; total loss on same, $1,404,315. Two 
and one-fourth per cent of the fires in Boston were of incendiary 
origin, of which number twelve were set for the purpose of obtaining 
the insurance. During the year there were 75 arrests, fifty convic- 
tions, and fifteen are now awaiting trial. One hundred and forty 
fires were caused by the explosion of kerosene; 489 were caused by 
carelessness in handling kerosene lamps. Among the recommenda- 
tions made by Mr. Whitcomb the most important is the one for a 
general building law, to apply to the smaller cities of the State, and 
the maintenance of intelligent supervision and regulation of electric 
wites in the small cities and towns. 


The Supreme Court has modified, somewhat, the injunction against 
the Firemens Fire Insurance Company, so that it now restrains the 
company from making new contracts of insurance, issuing new 
policies, and from removing its books, papers and records from the 
Boston office. 

The report of the Boston Protective Department for May, just 
issued, gives the total losses for the month, as far as adjusted, as 
$23,773 on buildings insured; loss on the same, uninsured, $1,090; 
loss on contents, insured, $22,567: loss on the same, uninsured, 
$5.720; total loss, $46,864. 

Osborne Howes, secretary of the Boston Board of Fire Under- 
writers, with his family, has gone on a six weeks’ trip to Europe. 

William R. Gray of the John C. Paige & Co. Agency has arrived 
home from his European, trip. 


Life and Casualty Notes. 


By its present charter the Lowell Firemens Fund Association is 
empowered to pay death or disability benefits to its members for 
injuries received while actually engaged in the discharge of duty; 
but it is to be reorganized under the new law relating to fraternal 
beneficiary insurance, which will allow the payment of death and 
disability benefits resulting from any cause and at any time. 

The Home Circle of Boston, a fraternal beneficiary order organ- 
ized about twenty years ago, having a membership of 6217, of which 
2363 are in Massachusetts, has made an important change in its sys- 
tem. Up to 1890 the order was divided into five degrees, the death 
benefits ranging from $1,000 to $5,000. In 1890, however, the fifth 
degree was abolished, making the maximum death benefit $4,000, 
but members already in the fifth degree were not disturbed. The 
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plan has recently been changed, so that as soon as members of the 
fourth and fifth degrees reach the age of fifty-five years they shall 
become members of the. third degree, paying only the assessment 
of that degree for the age of their original admission. It is difficult 
to see how this can benefit the members transferred to a lower de- 
gree; but the intention is, doubtless, to render those who, at the age 
of fifty-five, are transferred to a lower degree, the protection afforded 
being less—more valuable assets to the order. It is claimed that the 
order has been paying larger benefits than have been warranted, and 
that, during the early existence of the order, owing to a lack of suit- 
able data, impracticable features were adopted, and the deaths in the 
first three degrees were considerably more than the expectation, 
while the same was true in the fourth and fifth, only to a lesser de- 
gree. Amount of benefit, not age, determined the classes. 








CORRESPONDENCE. 
SAN FRANCISCO. 


[From AN OCCASIONAL CORRESPONDENT. ] 


A local paper’s Fourth of July detail reported that tons of explosives 
detonated under the flapping pinions of the American eagle, not only caus- 
ing more screaming than ever before on like occason, but that never be- 
fore on this national holiday anniversary have there been in San Francisco 
so few and such insignificant fires. 

In speaking along this line, Resident Manager William J. Landers of 
Lion Fire and the Imperial of London, remarked: ‘‘Generally speaking, 
this Fourth has been easy on us, all-round. True, our companies were 
slightly invoived-in the small fire at the Protrero, and also in the $20,000 
fire in the Irvington school across the bay. I give all-round credit for 
the better conditions prevailing. In the first place I believe our citizens, 
as a rule, have within the last year or two educated themselves up to a 
higher regard for the first law of nature—self preservation—and are now 
studiously taking careful care of their personal property as against fire. 
And I am also of the opinion that both the police and fire d2partments are 
growing more alert in looking about over the city, and by suggestion and 
direction are helping houskeepers on to a better appreciation of cleanli- 
ness as a safeguard against fire.’’ 

The talk in insurance circles is that Leslie A. Wright will succeed to the 
coast department management of the Sun Insurance Company of London, 
a position made vacant by the sudden death the 19th of last month of the 
lamented William J. Callingham. During the three years last passed Mr. 
Wright was chief assistant to Mr. Callingham, and during the next seven 
prior years he held in this company positions of more than ordinary 
trust; in fact, Mr. Wright appointed many of the agents now reporting 
to the company. 

W. J. Dutton, vice-president Firemens Fund Insurance Company, who 
has been East the past month visiting the company’s agencies, is expected 
home the last week in this month. 

Commissioner Clunie reported on the 5th inst. that on his application 
an order of court has been issued forbidding the International Indemnity 
Company, M. J. Dusenbury, president, from continuing business as an in- 
surance company in this State, likewise a similar order against the Cali- 
fornia Mutual Benefit Society, A. C. Davis, president. 

From his fellow underwriters ‘‘on the street,’’ George Butler, of Butler 
& Halden, general agents Phcenix of London, is receiving warm welcome 
and many congratulations. After weeks of typhoid fever prostration Mr. 
Butler is just now retaking bis active place in business. ALPS. 

San Francisco, July 5. 








SAVANNAH. 


[FRomM OUR OWN CORRESPONDENT. ] 


The case of the New York Life Insurance Company vs. H. T. Matthews, 
former special agent traveling from the Macon, Ga., general agency under 
contract with R. H. Plant, was tried in the Superior Court of Chatham 
County, Ga., last week, and resulted in a mistrial. The claim was based 
upon an alleged misappropriation of certain funds entrusted to the de- 
fendant by the plaintiff for collection. The premiums on the policies 
were collected but were not turned in to the company. Matthews claimed 
in defense that certain territory had been allotted him by the plaintiff for 
his exclusive operations, and against his knowledge and without his con- 
sent and with damage to himself, other agents were sent to this territory 
to work. When the premiums on policies written by agents other than 
himself were due he collected same and appropriated them to his own 
use. The evidence was of such a confiicting nature that the jury returned 
without being able to agree upon a verdict, whereupon a mistrial was 
adjudged. It is stated that the jury stood seven for conviction to five for 
acquittal. 

Col. W. T. Hopkins of Savannah, Ga., has just assumed the resident 
agency for the Mutual Benefit of Newark. He has formed a co-partnership 
with R. Van Wagonen, and under the firm name of Van Wagonen & Hop- 
kins will conduct a general fire, life and accident insurance agency. Col. 
Hopkins has only recently taken on the life department, having operated 
in fire and accident for some time. 

Col. A. M. Izler, one of the most conspicuous agents in the South, died 
suddenly in Savannah, Ga., last week of heart failure. Col. Izler was rep- 
resenting Hopkins & Hines, general agents for the Prudential Insurance 
Company in Georgia and South Carolina, and was one of the most notable 
figures in Southern insurance circles. At one time Capt. Izler was one of 
the wealthiest planters in the Palmetto State, and bore high letters of 
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endorsement from many of the Governors and other prominent personages 
in South Carolina. 

The suit of Mary F. Dooner vs. Standard Insurance Company, in Savan- 
nah, Ga., has been substituted to the United States Circuit Court instead 
of the Superior Court, where it has been on the calendar for several 
months. The suit grew out of the death of the plaintiff’s son in Columbus, 
Ga. The young man had a combination policy for $5,000 in the defendant 
company, and his body was found with a bullet hole through his side and 
the ball imbedded in his heart early one morning about a year ago. The 
company contended that it was murder, but the plaintiff claims it was 
an accidental discharge of a revolver in the pocket of the deceased that 
caused the accident. The coroner’s jury failed to agree upon the cause of 
his death, and the plaintiff is in consequence suing the Standard for the 
value of the policy. The case comes up during the November term. Er- 
win, du Bignon, Chisholm & Clay represent the company. DIXIE. 

Savannah, Ga., July 3. 





OHIO. 


[From OuR OWN CORRESPONDENT. ] 


The situation in Cleveland is still growing better, a number of the firms 
that had held out until this time having made up their minds to become 
members of the Insurance Exchange. What seemed to cause a drawback 
is the cash collection system which the Exchange proposes to inaugurate. 
This was not to go into effect for a few months and matters have now been 
arranged so that most of the agents are satisfied. The other features of 
the Exchange are not far different from the boards in other cities. C. A. 
Muerman, who was one of the principal objectors to the board, has been 
admitted. 

All the agents at Akron have not as yet become members of the new 
board recently organized there. Graham & Baum, who have held out so 
far, now express their willingness to become members if the Cochran 
rates are used. W.H. Evans has also about decided to put up the hatchet, 
as have a number of other prominent agents. 

The firm of Harris & Lacey of Antwerp has been succeeded by Harris & 
Murphy, and all the companies have been turned over to them. 

The name of the insurance firm, the Faulhaber-Mueller Company of 
Cleveland, has been changed to the F. V. Faulhaber Company. 

Mrs. E. M. Richey has pulled out of the board at Huntington, W. Va., 
and some fun is now looked for. 

J. H. Cammack, who sold his agency at Huntington, W. Va., some time 
ago, is back in the field there, representing the Security and Williams- 
burg City. 

Gardner E. Meeks has been appointed Ohio State agent of the National 
of Cincinnati, with headquarters in Columbus. He will have an assistant, 
who has as yet not been named. 

The fire alarm numbers at Cleveland have been entirely rearranged. 

Herman Mayer, a well-known Cleveland insurance man, died at his home 
in that city, Monday of this week. He had also been prominent in other 
lines of business. 

Springfield insurance men have offered a reward of $200 for a supposed 
incendiary at Dinnelsville. O. M. C. 

Columbus, Ohio, July 8. 





THE NORTHWEST. 


[From OuR OWN CORRESPONDENT. ] 


The season of peace which was inaugurated by the governing board 
in St. Paul insurance circles, still continues. Things are working re- 
markably well and smoothly. Of course, the midsummer quiet is on and 
business is light so that there is not much to scramble for, but neverthe- 
less, it is to be admitted that it has been a long time since insurance 
circles in St. Paul were as quiet as they now are. There is practically no 
complaint of cutting or other disrupting practices. 

F. W. Gibsone, inspector of the St. Paul bureau, has tendered his resig- 
nation and proposes to take a vacation for the remainder of the summer. 
He will hie himself to the lakes in Northern Minnesota and enjoy himself, 
free from any suggestion of insurance business. He will be free from busi- 
ness until September 1, or possibly till October 1. In the meantime he 
does not propose to give any thought to business. He has turned down 
several business offers because he will not consider business matters until 
his vacation is past. There are a goodly number of candidates suggested 
to succeed him. There seems to be a strong sentiment in favor of trying 
a local man who would know the field and the personnel of those with 
whom he would work. The manager of the Milwaukee board is also sug- 
gested as a good man, and also Judge Leech of Minneapolis. The latter 
is believed to have a strong chance for the position. The appointment 
will probably be made by July 15. 

A. J. Stobbart has been appointed receiver of the Odd Fellows Accident 
Insurance Company in St. Paul, to close it up. 

W. D. Robertson was convicted of forgery at Albert Lea, Minn., and 
sentenced to eight years. He was convicted of forging names of prominent 
persons to policies in life insurance. There were thirty-six indictments 
hanging over him. He was convicted of forgery and pleaded guilty to 
grand larceny. 

Elmer H. Dearth of Minnesota has decided not to resign his office as 
president of the National Insurance Commissioners Association. 

The Attorney-General of Minnesota has advised the Insurance Commis- 
sioner that he has charge over crop insurers. 

Edward Feldhauser has accepted the city agency of the Mutual Life of 
New York, in St. Paul. He will be located in the Manhattan building with 
E. W. Peet & Son, State agents. 

The Knights of Columbus of Connecticut have been licensed in Minne- 
sota. 

The District Court of St. Paul has given the widow of George H. Graves 
a verdict for his life insurance against the Travelers. Graves was drowned 
by falling from a steamer. The company refused to pay, alleging Graves 
was drunk. 

H. H. Eddy, Insurance Commissioner of Colorado, was in the Twin Cities 
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the week of June 19 as a delegate to the uniform rank of the Junior Order 
United American Mechanics. 

The legal department of Minnesota is somewhat at a loss how to con- 
strue the Somerville law requiring. foreign corporations to take out li- 
censes in Minnesota. It seems that it applies to mutual insurance com- 
panies, but does not state the amount of tax required. The Secretary of 
State finally decided on the minimum tax of $50. __. 

The Bankers Life of St. Paul will sue The Northwestern newspaper 
of Oshkosh, Wis., and United States District-Attorney Phillips for libel. 
It is said the amount demanded will be $50,000. The alleged libel grew 
out of the indictment of the company by the. United States Grand Jury in 
Milwaukee for alleged fraudulent use of the mails. The Northwestern 
published a voluminous article going into details and making serious 
charges. As is well known, the indictment was quashed by the court be- 
fore it was ever set for trial. PRP. 

Minneapolis, July 10. 





NEW ORLEANS. 


[FRoM OUR OWN CORRESPONDENT.] 

The usual quiet condition of insurance interests prevalent at this season 
of the year was broken on Thursday last, the 6th inst., by the strong 
resolutions adopted by the Local Board against signing the fifteen per 
cent commission pledge demanded by the South-Eastern Tariff Association. 
The resolutions in effect are a direct refusal of the request by companies 
for the signing of this pledge, for the reason that local agents here are 
unanimous in the belief that the matter of compensation in this, the 
largest city in the South, should be left to the discretion of the companies, 
and that a higher rate should prevail on account of the area and conse- 
quent attendant expense of doing business. These resolutions will force 
to an early issue the question of either making New Orleans an excepted 
city or having the State of Louisiana withdraw entirely from the South- 
Eastern Tariff Association, as coupled with the absolute refusal of signa- 
ture is an agreement on the part of every agent to refuse representation 
of any company insisting on same, and enforce absolute non-intercourse 
with any one so doing. The resolutions are as follows: 

Whereas, At the recent meeting of the South-Eastern Tariff Association 
the executive committee of that organization was instructed to call upon 
all companies, members of the organization, to secure from their agents 
their signatures to the fifteen per cent commission pledge, in cases where 
they have not already done so, and 

Whereas, The companies sending these documents for signatures are 
threatening the removal of their agencies, unless such documents are 
signed, and 

Whereas, The South-Eastern Tariff Association has failed to afford pro- 
tection in the past to those agents who have signed this pledge, and is now 
unable to afford such protection, 

Be it resolved, That, we the members of the Louisiana Association of 
Local Fire Insurance Agents, pledge ourselyes not to accept the agency 
of any company withdrawing from an agency, member of this association, 
because of refusal to sign the commission pledge, 

And be it further resolved, That any local agents in the State of Louisi- 
ana accepting a company withdrawing from another agency member of 
this association owing to refusal to sign this pledge, the non-intercourse 
rule shall be established against such agent. 

And be it resolved, further, that on and after this date no such com- 
mission pledge shall be signed by the members of this association. Any 
violation thereof to be attended by the same penalties as stated in the 
preceding resolution. 

Just what the result will be it is difficult at this time to prophesy, but 
there is no doubt but that this action will have the effect of causing im- 
mediate action of some kind on this matter, which action has been delayed 
for over a year and caused a state of demoralization and unrest to exist 
during all of that time. 

The fire insurance agency of John R. Fell, comprising the local agency 
of the Phenix of Brooklyn, Prussian National, Northern of England and 
German of Freeport, was disposed of a few days since by Mr. Fell to 
Shelby & Coleman, we understand through purchase by them. Mr. Fell, 
whose agency is one of the oldest here, will henceforth devote his entire 
time and energies to the general agency of the Penn Mutual Life Insur- 
ance Company, for which company he has built up a splendid business in 
this section. The addition of this business to that of the already good 
business of Shelby & Coleman will put them in a leading position among 
agencies here. Though comparatively young among the agencies in New 
Orleans, the firm has rapidly forged to the front, and their capture of this 
business is but another evidence of that energy and ability which has 
rapidly carried them toward the front rank. In addition to the fire busi- 
ness the firm does a large business for the Union Casualty Company and 
National Surety Company, Edwin Shelby, of the firm, having been man- 
ager of the former company in this territory for several years. 

The liquidation of the affairs of the New Orleans Insurance Association, 
recently purchased by a syndicate of capitalists connected with the Sun 
Insurance Company of this city and reinsured by that company, will stand 
out prominently in these days of long delays, owing to the promptness 
and care with which same was handled. Already the securities and other 
holdings of the company have been disposed of and all outstanding 
liabilities paid, including dividends of considerably over par value on 
stock. The liquidators estimate that it will not take over thirty days 
more to dispose of everything, and finally close up the affairs of the com- 
pany. A. J. Mioton, the former secretary of the company and one of the 

three liquidators, has not yet completed his arrangements for the future, 
and any company contemplating entry or a change of representation in 
this section would be fortunate in securing his services. 

New Iberia, the sore spot in the sides of underwriters and field men 
in this section, has at last been straightened out, and everything now 
moves smoothly. OCCASIONAL. 

New Orleans, La., July 8. 








—The Bohemian-Slavonic Fraternal Beneficiary Society of Cleveland has been 
licensed to do business in Illinois. The scciety has been operating in the State 
for the past twenty years, unknown to the authorities. 
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Four Per Cent Safe. 
[To THE EDITOR OF THE SPECTATOR. ] 


There is not a question before the life insurance companies to-day of as 
great importance to both the companies and the insuring public, as that 
of going to a higher reserve basis upon which to value new business. Up 
to about one year ago there was little business in force on a higher re- 
serve than four per cent, but in the past twelve months several companies 
have gone to a three per cent basis, and other companies are expected to 
do likewise within the next six months. Now the burden of argument 
seems to be in favor of the higher basis, but many who contend that lower 
rates of interest must be expected are inclined to be visionary, and owing 
to the lack of certain knowledge of how life insurance companies should 
and could get good paying investments, are’not the Nestors in this ques- 
tion. If the life insurance companies, as a rule, would spend. some of the 
earnings and money that go for the getting of new business in the seeking 
of good investments for their assets, the result would soon be seen. The 
agents of all companies are often approached for loans, but as they have 
nothing to do with this part of the business, and as few companies have 
loan agents who are looking out for loans, the man who wishes to borrow 
is told that the company has no facilities for making loans in his section, 
and the chance to get a loan at a good rate of interest is lost. Of course, 
if it is a loan of some very large amount, and the agent informs his com- 
pany of it, they may send some one out to look into it, but a good local 
man who knows the value of property, and the people, is the best to seek 
and get good investments, and small loans should not be neglected. It is 
just as much a duty of companies to see that the premiums paid them are 
constantly employed in earning interest as anything else. Then, if invest- 
ments are sought, can they be had at a rate of interest that will make 
the companies perfectly safe in using a four per cent reserve basis, instead 
of going to a three per cent rate, thereby forcing the people to pay the 
excess for their protection? Why should money not command about.as 
high rate of interest in the next twenty years as in the past? The com- 
panies are now earning on an average of about five per cent, and their 
assets and surplus are being increased. There has been with some a 
slight falling off in dividends, but not much. It does not seem wise to 
judge the future by the present in every way. To-day the country is 
prosperous, and money is more plentiful; hence, it can be had in many 
cases at a less rate of interest than heretofore. But how do we know that 
this prosperity is going to last? How do we know but that a stringency 
in money matters may come in two or three years, and higher rates of 
interest than for years may prevail? Does it not look wrong at this time 
to tax the people so heavily for conditions that may never exist? Why 
should a company that earned over five per cent on its invested funds last 
year charge its new members from ten to twenty per cent more for insur- 
ance of no greater value, simply because it is feared such a rate can’t be 
obtained in future? As our country grows in all material respects, will 
not the increased demands for money follow such growth? We are see- 
ing millions invested in agricultural, mining and manufacturing indus- 
tries, and there is as yet nothing to indicate anything but an increase 
on them and all other lines of financial development. Then why will not 
the great law of supply and demand work in this, as well as in any other 
department of finance? 

To argue that the cash surrender values on the three per cent reserve 
being larger will offset the extra premium, won’t do, for the policyholder 
pays well for it. The position of Mr. Cutting, the Insurance Commissioner 
of Massachusetts, ought to appeal to the companies contemplating going 
to a higher basis, and I hope that consistent with absolute safety will be 
the delay in any method that will increase the cost of insurance to the 
people, at most not to exceed premiums on a three and one-half per cent 
basis. JUNIUS. 








CASUALTY INSURANCE. 





—The Pacific Surety Company has been admitted to Wisconsin. 

—A local plate glass insurance company has been organized at Ot- 
tumwa, fa. 

—Captain Masters of the London Accident has recovered from his recent 
illness, and is now in Beston. 

—Herman Alschuler has been appointed manager of the Illinois agency 
of the Ocean Accident and Guarantee. 

—President McCall of the New York Life is one of the stockholders of 
the new Fidelity Trust Company of Kansas City. 

—J. K. Deming has been appointed Chicago manager of the personal ac- 
cident branch of the Central Accident of Pittsburg. t 

—The North American Accident of Chicago has notified the Illinois de-' 
partment of its intentions to incorporate as a stock company. 

—The Hartford Steam Boiler has declared a six ver cent semi-annual 
dividend of $30,000, and a four per cent special dividend of $20,000. 

—Press reports and dispatches, as collated by the Fidelity and Casualty 
Company, show that embezzlements during the month of May aggregated 
$335,460. 

—It is reported that ‘‘ticket’’ accident insurance is on the decline, and it 
is quite probable that the combination accident policies, which pay double 
benefits for injuries and death in public conveyances, are responsible. 
Hundreds of accident tickets are sold every day, but accident underwriters 
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claim. It has had this system in operation for twelve years, and: the 


say that the demand is not nearly so great as in former years, and is 
steadily diminishing. 

—Fidelity and Casualty inspectors made inspections during the month 
of May, as follows: Boiler, internal, 2470; external, 6019; elevator, 2066; 
total, 10,555. 

—The Pacific Surety Company of San Francisco has been licensed to do 
a surety business in Illinois. Allen C. Durberrow of Chicago has been 
appointed general agent. 

+The record of casualties arising from the Fourth of July celebration 
as given by The Chicago Tribune, are thirty-three killed and 1730 injured, 
731 of the latter being injured by firecrackers. 


—The Fidelity and Casualty has paid to the Wisconsin Department 
$9,529, representing $300 annual fees with interest since 1880. The com- 
pany resisted paying the back fees, but the courts decided in favor of the 
State. 

—Arrangements have been made whereby members of the California 
Mutual Benefit Society can become members of the Fidelity Mutual Aid 
Association of San Francisco without any additional cost. The latter is 
one of the largest and oldest accident and health associations in the coun- 
try. 

—The Central Accident of Pittsburg makes an excellent report for the 
first six months of the current year. Premium receipts are thirty per cent 
greater than those of the corresponding period of last year, and losses 
are less. The directors have declared a semi-annual dividend of six per 
cent. 

—The annual meeting of the Commercial Travelers Mutual Accident 
Association was held recently in Indianapolis. The secretary reported that 
ninety-eight claims, amounting to about $7000, had been paid during the 
year. Officers were elected as follows: R. R. Welden, president; John A. 
Dugan, vice-president; Carey McPherson, secretary and treasurer. 

—The following table shows the total premium receipts, losses incurred 
and risks written by miscellaneous insurance companies during 1898 as re- 
porter to THE SPECTATOR. Complete detailed information will be found 
in The Insurance Year Book for 1899-1900, life volume, which will be 
ready for distribution in a few days. 
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—The accident policies of the London, Edinburgh and Glasgow offer a 
tontine bonus to those policyholders who during five years make no 





following shows the reductions off the current year’s premiums: 


Temperance Ordinary Tontine Total 
Bonus Bonus Bonus Bonus 
per cent. per cent. per cent. per cent.. 
Temperance Section............ 71% 12% 114% 31% 
General Section ..............46 12% 114% 23% 


The company, it appears, sets aside a sum equal to five per cent of the 
net accident premium income income—i. e., the gross premiums, less 
claims—of each year, and out of this fund these handsome additional 
bonuses are met. All policyholders of five years standing and upwards 
who, having been assured continuously under the same contract, have 
made no claim during the period named are entitled to share in the fund 
in proportion to the total premiums they have paid, either from date of 
policy or from date of last claim, which must, of‘course, have been made 
more than five years previously. 





NEWS OF THE WEEK. 


Special Life Contracts in Indiana. 
THE right of a life insurance company to issue special contracts under the 
insurance laws of Indiana is as far as ever from a settlement. On Friday 
last the Supreme Court dismissed the case to test the validity of special 
contracts on the ground that the lower court had no jurisdiction and 
did not consider the merits of the case. 

Even since the Auditor of State took a positive stand against the writing 
of special contracts, the State Life of Indianapolis has been trying to get 
a chance in court to establish the legality of its vice-counselor contracts. 
It secured the opinion of prominent legal authorities and endeavored to get 
the Auditor to write a letter stating that if special contracts were issued 
he would revoke its license. The company would then have applied for an 
injunction, but the Auditor would not write the letter, neither would he 
institute proceedings against the company. To force an issue a friendly 
suit was brought by a policyholder of the State Life, and when the Attor- 
ney-General intervened in the appeal to the Supreme Court the company 
hoped for a decision on the mooted question. Voluminous briefs were filed 
by the attorneys and the case submitted: A decision was expected last 
Friday, but on Thursday Auditor Hart filed a supplemental brief, asking 
a dismissal of the case on the grounds of ‘‘no jurisdiction.’’ The court 
acted upon the suggestion and threw the case out of court. Secretary 
Wynn of the State Life says that the company will continue to issue 
special contracts, and as the Auditor is on record as saying that he would 
revoke the license of any company issuing special contracts, the matter 
may take a more serious turn. As the courts have adjouraed for the 
summer vacation, the company would be put to much inconvenience should 
radical steps be taken. 





The [issouri Writ of Ouster. 

As was confidently expected, the companies interested in the St. Joseph 
(Mo.) Social Club decision have filed an appeal for a rehearing, which will 
be argued to-morrow. From all indications a compromise is likely to be 
reached whereby the writ of ouster will not be effective, but a fine of 
$100 inflicted on each of the companies, together with the proviso that 
they withdraw from all compacts and agreements. Managers who have 
been consulted have favored this course, and will thus be able to protect 
their interests. The authorities of Missouri realize that if the original de- 
cision of the court was enforced there would be a loss of revenue to the 
State amounting to some $80,000, to say nothing of the incalculable dam- 
age wrought to the business interests of the community. 





National Association of Local Agents. 
THE following circular has been issued with regard to the annual meeting 
of the National Association of Local Agents: 


Preparations for the fourth annual meeting of the National Association 
of Local Fire Insurance Agents at Buffalo, August 9-12, are well ad- 
vanced, and indications point to the largest meeting of insurance men ever 
held. All engaged in the business, from the highest official to the smallest 
agent, are cordially invited to be present and will be warmly welcomed. 
All present will have the privilege of participating in the discussions as 
far as the limits of the program will permit, and all will be allowed to 
vote except in cases where a division is called for on strict constitutional 
lines. There will be no lack of interest and enthusiam at the meeting, as 
the auestions to be considered, Inimical Legislation, Overhead Writing, 
Multiple Agencies, Rating, Commissions, etc., are the most important in 
the business. Nothing on the programme will attract more attention than 
the reports from the different States. The experiences of the last year and 
the ominous cutlook for the future will be briefly and forcibly touched 
upon and will prove most interesting and profitable. The companies will 
be represented on the programme by E. C. Irvin, president Fire Associa- 
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tion, and also of the National Board of Fire Underwriters; H. W. Eaton, 
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resident manager London and Liverpool and Globe, and Robert Dickson, 
general manager Royal Exchange. The limits of the programme do not 
permit the inviting of many others whom we would like to hear. With 
addresses or papers from two or three field men and about the same num- 
ber of local agents, reports of officers and committees, discussions, and 
other necessary business, the time will be crowded to the limit. 

The following is a brief outline of the programme: 

Wednesday, August 9—Excursion to Chautauqua, leaving Buffalo by 
special train at 9 A. M., reaching Mayville at 11 A. M., and there taking 
special steamer for two hours trip down. the lake and back to the As- 
sembly Grounds. At 2 P. M. platform meeting in auditorium. Short ad- 
dress by Bishop Vincent, Vice-President Markham of St. Louis, Young 
E, Allison, editor Insurance Herald, Louisville, and others. Returning to 
Ruffalo, a meeting of the executive committee will be held in the even- 


ng. 

Thursday, August 10—First business session will convene at 10 A. M. 
Address of welcome by Conrad Diehl, Mayor of Buffalo, and John G. Mil- 
burn, president Pan-American Exposition Company. Responses by Vice- 
President Pattillo of Atlanta. During this session the President’s address 
and recommendations will be heard. The balance of this session and the 
afternoon and evening sessions will be occupied with reports from standing 
committees and from the State organizations addresses, papers, discus- 
sions and general business. 

Friday, August 11—During the day, addresses, papers, reports and dis- 
cussions will be continued, and before final adjournment, the report of the 
committee on recommendations will be discussed and acted upon. In the 
evening there will be meetings of all the standing committees. 

Saturday, at 10 A. M.—Excursion to Niagara Falls and luncheon there. 

Railroad Rates—All railroads have made reductions. Delegates must 
pay full rates for one way at starting point, and when purchasing tickets 
each delegate must obtain a certificate (not a receipt) from the railroad 
agent, which, when properly vised at Buffalo, will entitle him to a return 
ticket over the same route at one-third the regular rate. If you cannot 
get a through ticket at starting point, get a certificate at each point where 
you buy a ticket. No reduction can be obtained on return ticket without a 
certificate. Your ticket agent must furnish it if you demand it. Ask for 
it at least fifteen minutes before the train leaves, so agent will have time 
to issue it. Delegates wishing to remain in Buffalo or vicinity longer than 
the time allowed by our tickets can buy tickets of longer limit to Chatau- 
qua or other summer excursion points and use our reductions from such 
points to Buffalo. 





Superintendent Church of Kansas Speaks, 
SoME complaints having been made that the Insurance Department of 
Kansas was aiding in restoring the Clarkson rating bureau, Superin- 
tendent Church has felt constrained to make the following plain state- 
ment: 


When the devil is constrained to break up a religious meeting he induces 
an urchin to use an opportunity between hymns to shout ‘‘Fire!’’ on the 
supposition that an imaginary scorch of the present has more terrors than 
a real one in promise. Certain alleged reformers, having discovered that 
the present administration is likely to be instrumental in accomplishing 
a material reduction in the cost of fire insurance, have become alarmed 
on account of the popularity of the movement and are engaged in a des- 
perate effort to disturb the plan by a chorus cry of ‘‘Trust.” Let the 
alarmist do himself no harm. If the efforts to bring about a reduction of 
rates, which the public is justly demanding, means the existence of a trust 
then no one will try to escape. The simple truth is this: In sympathy 
with the sentiment of Governor Stanley in the matter the Superintendent 
of Insurance asked the underwriters to furnish fire insurance in Kansas 
at a lower price. As a rule they consented, and proceeded to make re- 
ductions on a systematic and intelligent plan. The result will be a sav- 
ing of from fifteen to twenty-five per cent to the buyers of insurance. Cer- 
tain local agents, notably those of Topeka, have expressed dissatisfaction 
over the extent of the proposed reduction on dwellings. It has never been 
the wish of the Insurance Department to see rates so reduced as to work 
an injustice to any one, and the Department will respect the judgment 
and consider the complaint of any company or agent who comes in good 
faith and without prejudice. The real object is to secure rates which will 
at once be cheaper to the insured and equitable to the companies. Let no 
one be alarmed by the stop-thief cry of those who refuse to be comforted 
unless the comfort is offered on their own conditions. The Insurance De- 
partment is not restoring the Clarkson rate book, nor is it engaged in any 
plan except one to guarantee to the citizens of Kansas a lower rate of fire 
insurance. 





Prussian Commissioners Dined. 


On Thursday of last week, President John A. McCall of the New York 
Life tendered a dinner to the Prussian insurance commissioners, who have 
been in this country on a tour of investigation. Privy Councillor von 
Knebel-Doeberitz and State Councillor Baron Marschall von Bieberstein 
have been in the United States for some months and have made a thorough 
examination of the New York Life. Their report will have to go through 
the Ministry of the Interior at Berlin and will not be made public until 
the fall. 

Among the guests at the dinner, which was held at the Metropolitan 
Club, were the following: Von Knebel-Doeberitz, Baron Marschall von 
Bieberstein, Vive-President Hobart, ex-Mayor Strong, Charles S. Fair- 
child, ex-Mayor Grace, George W. Perkins, Deputy Superintendent of In- 
surance Vanderpoel, Nicholas Kosheleff, Edward N. Gibbs, Joseph J. 
Hearns, Dr. S. O. Vanderpoel, Deputy Superintendent of Insurance Buck- 
ley, Woodbury Langdon, Thomas P. Fowler, George Austin Morrison, 
Augustus G. Paine, District-Attorney Hiram R. Steele, John Claflin, Wal- 
ter H. Lewis, Edmund D. Randolph, C. C. Whitney, D. P. Kingsley, Dr. P. 
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Groth, John C. W. Whitney, George W. Hubbell, Thomas A. Buckner, 
William F. Buckley, Henry C. Mortimer, Rufus W. Weeks and William B. 
Hornblower. . 

Letters of regret were read from President McKinley and Secretary of 
State Hay, as follows: 

Exeputive Mansion, Washington July 6, 1899. 

My Dear Sir—I regret very much that public engagements will not per- 
mit me to be present at the banquet given in honor of the distinguished 
German officials, whose mission to the United States has been completed 
and who are about to return home. 

It affords me much pleasure, however, to send greetings and congratu- 
lations to the assembled‘ guests and to rejoice with the citizens of both 
the United States and Germany upon the sincere friendship which exists 
between these two countries, which I believe will not only continue but 
be constantly increased and strengthened. Very sincerely yours, 

WILLIAM MCKINLEY. 

To the Hon. John A. McCall. 

Department of State, Washington, July 3, i899. 

My Dear Mr. McCali—I have your kind letter of July 1, inviting me to 
dine with the representatives of the Prussian Insurance Administration, 
who are now visiting New York, on Thursday evening at the Metropolitan 
Club. : 

It would be a very great pleasure to me to join you if it were possible, 
but imperative engagements here put it out of my power to leave Wash- 
ington this week. 

With best wishes for an agreeable evening, and with cordial congratula- 
tions upon the prospect of a better understanding between the insurance 
authorities of the United States and Germany, I am, very sincerely yours, 

JOHN Hay. 





London and Lancashire Reinsures Business of Capital City. 
THE Capital City Insurance Company of Montgomery, Ala., has reinsured 
all of its outstanding risks in the London and Lancashire. Rumors have 
been current for some time that the company would retire when a favor- 
able opportunity presented itself, and the transaction consequently did not 
come as a surprise to Southern underwriters. The London and Lancashire 
will continue, the company guaranteeing all its policies. The directors of 
the Capital City give as a reason for retiring their belief that the day for 
small companies in the South has passed on account of the tendency to 
write large lines through the big agency offices. President Joseph vf the 
Capital City will manage the business for the London and Lancashire. 
The retirement of this company about winds up the Alabama companies, 
except two or three Mobile companies which do only a local business. 





Bankers Life of New York to Reincorporate 
THE following circular has been sent to the members of the Bankers Life 
Insurance Company of the city of New York: 

At a meeting of the Board of Managers of the Bankers Life Insurance 
Company of the City of New York, held June 22d, 1899, it was unanimously 

Resolved, That the Bankers Life Insurance Company of the City of New 
York, a corporation transacting business on the co-operative or assessment 
plan, under the provisions of Article 6 of the Insurance Law, reincorporate 
as a stock corporation, under the existing corporate name, under the pro- 
visions of chapter 690, laws of 1893, and 

Resolved, That a meeting of; the members of Bankers Life Insurance 
Company of the City of New York be held at the office of said company, 
31 Nassau street, New York, on the 31st day of July, 1899, at four o’clock 
in the afternoon of that day to vote upon the proposition to reincorporate 
the Bankers Life Insurance Company of the City of New York as a stock 
corporation under its existing name, pursuant to the provisions of chapter 
690, laws of 1893, of the State of New York. Also to approve of the certifi- 
cate of reincorporation proposed to be filed with the Superintendent of 
Insurance of the State of New York. 

You are hereby notified that a meeting of the members of the Bankers 
Life Insurance Company of the City of New York, to consider the subject 
of such re-incorporation and the adoption of a charter as provided by law, 
will be held at the home office of the company, 31 Nassau street, in the 
borough of Manhattan, city of New York, on the 3ist day of July, 1899, 
at four o’clock, P. M. 

The above means that the Bankers Life will speedily become a full- 
fledged legal reserve company with a capital stock of $100,000. The com- 
pany was organized in 1868 as the Bank Clerks Mutual Benefit Association, 
but a few years ago adopted its present title and branched out into the 
general field. Its statement at the close of 1898 showed assets of $239,604, 
and total liabilities of $9,748, exclusive of a reserve by the actuaries’ four 
per cent table of $90,777. The insurance in force then was $12,235,549, 
which has since been increased to $14,220,000. 





National Association of Life Underwriters. 
THE tenth annual convention of the National Association of Life Under- 
writers began its sessions at Buffalo yesterday. The address of President 


R. E. Cochran is as follows: 

Gentlemen—I cannot find words to adequately express the gratification 
it affords me to be able to bid you welcome at this our tenth annual con- 
vention, in this lovely city of Buffalo. We do not meet upon quite such 
picturesque historical ground as when our seventh annual convention 
brought us together in such gratifying numbers in the Capital City of 
Washington, nor perhaps in as poetical an atmosphere as last year in the 
beautiful city of Minneapolis, with its Lake Minnetonka and romantic 
Falls of Minnehaha; but this great City of the Lake is of no mean histori- 
cal significance to those who are studious enough to pore over its legends, 
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its wealth of associations and its pleasant memories of men of national 
repute, as well as its great commercial importance. Recalling the past, 
you can picture with the mind’s eye the frail canoes of the Indians of the 
Six Nations dancing upon the bosom of the sunlit lake; and as you see the 
stately trees of the surrounding forests, it does not require too great an 
effort of the imagination to hear again the war cry of the dusky warriors, 
who not so long ago were the monarchs where now commerce and civiliza- 
tion hold their peaceful sway. The vast fleets upon the Great Lakes 
which feed the commerce of this thriving commercial centre are inspiring, 
and they explain in part its rapid growth and are proof of its progressive 
spirit. Buffalo can boast of fine libraries, benevolent institutions, fine 
hotels, parks and drives, and the entrancing charm and beauty of broad 
and shady streets. Here you can pass in delight the hours of recreation 
when you will not be called upon to assemble at the call of our secre- 
tary, and I know that the city will receive you right royally and hospita- 
bly. 

It is very inspiring indeed to see present such a large number of the 
representatives of the local organizations which make up the National 
Association of Life Underwriters, and it is a fitting tribute to the magnifi- 
cent institutions we represent, and to the grandly beneficent principles of 
life insurance itself, that so many of its ablest advocates and most elo- 
quent exponents are cnce more gathered together in the bond of friendly 
and fraternal unity, to discuss whatever measures may suggest them- 
selves, for the improvement and elevation of our work, and of the methods 
we pursue in the prosecution of it. I shall ever remember with pride that 
I had the honor of presiding over your deliberations at this meeting, which 
we believe will be an unprecedentedly successful one, and which we fondly 
hope will be fraught with material, moral and intellectual benefit to every 
one of its participants. 

The principal and justifying function of the local associations is to raise 
our work to a higher and better plane, and, by the stimulating effect of 
association and intercourse with one another, to bring it to its greatest 
possible effectiveness. By active and earnest co-operation, by deter- 
minedly setting our faces against all forms of abuses and improper prac- 
tices, and by rigorously disciplining those who may be guilty thereof, the 
local associations have been instrumental in doing away with very much 
of what was once a cause and justification of reproach. Personal and 
friendly contact with one another has rubbed off some of the sharp angles 
of individual aggressiveness, and has taught us to realize the fact that 
we can hold in sincerest esteem and affection those who come into the 
most active and vigorcus competition with us in our daily work and labor. 

Many a prominent life insurance manager, twenty years ago, did not 
come into intimate personal relations with even ten other equally promin- 
ent or able representatives of competing companies; while any one of us 
may now hold the most cordial and friendly relations with a hundred or 
more men, every one of whom is just as successful as he is himself; and 
this is responsible for the fact that ill will and animosity have given place 
to kind and tolerant feelings, and we can meet upon a common ground 
and take one another's hands as friends and brothers. 

The Naticenal Association in its annual conventions gathers together 
the lines of all these different local associations; summarizes and gives 
the most complete effectiveness to the work that they accomplish—puts 
its stamp of approval upon this cordiality of feeling—and helps us to 
realize, more thoroughly than we were-able to do before, that there is a 
community of interest in which each and every one of us has his 
share and part, and which each and every one of us ought to foster 
and nourish most zealously. It is an extremely good thing for us that 
we should be thus brought into this close personal contact and relationship 
to one another; and that it should be so is still more beneficial to the 
companies we represent, for the good effect of this friendly feeling is 
spreading abroad more and more every year, and life insurance men are 
being drawn together for good and for the betterment of their mutual and 
individual relations in a way that none of us would have conceived to be 
possible but a very few years ago. 

The discountenancing of the reprehensible practice of ‘‘rebating’’ and 
the discouragement of the almost equally reprehensible practice of ‘‘twist- 
ing’ are not the only good things which our mutual association with one 
another is accomplishing. We have been led to recognize the fact that 
every unkind word said about the company that some other agent repre- 
sents is really a detriment to our work, because the broader views which 
our association has forced us to recognize have clearly proved to us that 
everything said and done in disparagement of a rival company, is neces- 
sarily a boomerang, which reacts upon the beneficent system of life in- 
surance itself. Therefore in our purely business relationship with one 
another we have become more tolerant, more considerate in our methods 
of competition, less irritating in our arguments, and more comfortable to 
get along with in general—and not one of us has lost a dollar’s worth 
of good business by it. 

On the other hand, the very conditions under which that business has 
been obtained have been rendered more agreeable and congenial, and we 
must thank this association for it. Once upon a time we gave way to the 
most rancorous feeling whenever another man’s eloquence lost us a good 
risk, but now no hard feeling survives after the battle, but we are willing 
to take his hand in a friendly way and congratulate the victor, ‘“‘strike our 
flint’? and try it again. 

It is eminently appropriate that at this decennial convention of our as- 
sociation we should indulge in some little cursory retrospect like this and 
remind ourselves of all the good things which our active co-operation, in- 
duced by this association, has been instrumental in securing for us; and 
on the lines that I have indicated alone, I believe there is not one dele- 
gate here who would for a moment doubt that the National Association 
has amply justified its organization and conferred upon us the most valu- 
able benefits. Aside from that, the mere superficial and social advantages 
which it has conferred upon us are by no means beneath our consideration. 
From the purely material point of view alone we have been benefited by 
these meetings; we have formed friendships which the passing years are 
cementing closer and closer; and, in a rational and intelligent manner, 
we have a good time whenever the call of the secretary of the National 
Association brings us together. I myself feel that this is by no means a 
small consideration, and I do not hesitate to testify to the fact that I 
have been greatly helped and encouraged by the close personal touch and 
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intercourse with my brethren in the life insurance field, which I owe as a 
debt to these annual conventions we so thoroughly enjoy. 

Reviewing the history of the National Association in this way, and set- 
ting a just and proper estimate upon what we know it has succeeded in 
accomplishing for our benefit, the most pessimistic will find themselves 
compelled to acknowledge, by the force of indisputable facts, that it has 
been productive of nothing but good. Every member of every local organi- 
zation should be only too glad to have the opportunity of holding up the 
hands of the officers and committeemen of the National Association, and 
doing his very utmost to further the good work which is being sought to 
be accomplished for their benefit; and I have no doubt that each and every 
one of you will be delighted at any and- all times to rally to the support 
of the National Association and encourage its officers with your cheerful 
and ready co-operation. 

When, last August, at our annual meeting in Minneapolis, you did me 
the great honor of electing me as your president for the ensuing year, I 
promised you I would do my utmost to carry on the good work of my 
predecessors, and that I would utilize every atom of ability and energy 
with which the good Lord had blessed me to make this administration a 
success in the best sense of the term, and to further and perfect the ob- 
jects of our organization. I have striven earnestly to keep that promise, 
and it is fitting I should give an account of my stewardship. 

After looking over the field generally I was convinced that the two most 
important objects to be accomplished were the bringing closer together 
of the executive officers of the companies and the field representatives, 
and also to efcCourage increased membership and interest in association 
work, in order that we might enhance our importance and value not only 
to ourselves, but to the companies also. When last we met there had been 
quite a falling off in our membership and representation, and many there 
were who then prophesied that our very existence was in jeopardy. 

Immediately after the adjournment of our convention I made it my busi- 
ness to place myself in touch with the different companies, either by a 
personal call or by correspondence, and the universal comment and reply 
to the advance I made, to the criticisms I invited, was: - ‘‘Why, you are 
losing ground!” or, ‘‘You are doing nothing!”’ or, ‘‘There is no life in your 
organization work!” or, ‘‘Your membership is even less than it was a year 
since!’’ etc., and I at once learned that it was an absolute necessity to 
‘‘pull ourselves together,’ build up our local association work, reorganize 
and encourage new zeal.in the local associations that were then in exist- 
ence and make an effort to organize associations in those localities where 
none did exist, before we could impress the companies favorably and con- 
vince them of our perpetuity. Your special committee appointed at Minne- 
apolis for the purpose of conferring with Referee Reed and the companies 
as to our rights under the anti-rebate compact did their work well and 
faithfully, your executive committee went to work with a will and force 
and I determined to do what I could to accomplish the objects above men- 
tioned. Almost all the local associations represented in the national body 
were visited and stimulated, new associations were organized in several 
localities, and to-day we stand far better in the estimation of the com- 
panies and the community in general than we ever did before. This I 
know, for within the past three or four weeks I have personally called 
upon several of the executive officers who were so pessimistic a few 
months since, and without a single exception they not only expressed 
themselves pleased with what had been accomplished, but evidenced a 
desire to help us in every legitimate way to make our association a power 
for good by joining with us in eliminating the baneful and demoralizing 
evils of our profession. 

Perhaps the most important problem which confronts the executive 
officers of the companies and the conscientious and honorable manager or 
general agent is: ‘‘How to secure good business which will persist or 
renew?’’ We all know that the great amount of lapses, particularly during 
the second year, is not legitimate; but that it is largely due to the methods 
employed by the agent securing the risk, including both the most serious 
iniquities of ‘‘rebating’’ and ‘‘twisting.’’ To my mind there are two ways 
by which this problem can be solved successfully. One is by inserting 
a certain clause in the policy contract itself, and the other is by a read- 
justment of the commission basis. After giving the first very careful con- 
sideration, and conferring with prominent executive officers and learned 
counsel, it was found that there were several good and sufficient reasons 
why the first is impractical, which reasons it is not necessary to give at 
this time. The second is both practical and possible, and I believe it is 
within the province of this national body to do much toward its accom- 
plishment. It is high time this association should face this question, 
which is most vital to the agent, general and special, and I trust this 
body, at its tenth annual convention, now in session, will not only put it- 
self on record as favoring such a movement, but that it will request the 
companies to seriously consider the advisability of readjusting the basis 
of commission by decreasing the first year’s compensation and increasing 
the renewal or future commission, thus allowing the manager or general 
agent to pay such a renewal commission under a sub-agent’s contract 
whereby the sub-agent will be able to build up a renewal interest of his 
own, and consequently be interested in the persistency of it. 

I believe this is the true solution of this problem, to the profit of all 
concerned. It will show the companies that we are in earnest, that we 
mean business, and it is not only right, but it is strictly in accordance 
with our constitution, for ‘‘it is advancing the best interest of the cause 
of true life insurance throughout the country.”’ 

Gentlemen, our future is in our own hands, our power for good depends 
entirely upon ourselves, the plane our beloved profession occupies before 
the public mind is in our own keeping, and as your president I beseech 
you, as you value your standing, your success and the future of your busi- 
ness, to stand firmly together, build up your local organizations and prose- 
cute your calling on the highest and most honorable grounds. We are 
here for business, instruction and serious deliberation, and to that end I 
once more extend to you the hand of hearty welcome. 








—Kansas City Iecal agents have agreed to continue the rates as now existing, 
after the Farris law becomes effective. They also will support each other against 
new competitors. 














THE 
COMPANIES AND AGENTS. 


American Union Life Insurance Company. 

We had occasion earlier in the year to announce that this company had 
succeeded in establishing itself on the high road to succéss, and now that 
it has reached the end of its fifth year, can again congratulate it on the 
success attained. In five years the American Union Life has built up a 
business represented by eighteen. millions of insurance in force, producing 
an annual premium income of over $400,000. Its mortality experience from 
the beginning has been well within the expected and its business for a 
young company has been remarkably persistent. The company has labored 
hard to seeure a reliable corps of producers, and possesses a staff of genu- 
ine workers. Policy contracts issued by it are fully up-to-date, and with 
a continuation of the present policy of management there can be no doubt 
but that in’a short time the American Union will largely increase its 
business. 
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The Manhattan Fire. 

The Manhattan Fire Insurance Company of New York is now transacting 
an agency business throughout the country, being in almost all the States 
save those on the Pacific slope, which section it will cover later in the 
year. The present management, which took hold early in the present year, 
has succeeded in placing the Manhattan in many good agencies. The com- 
pany’s experience has consequently keen highly satisfactory. The losses 
have been less than $5000 on business written by General Manager C. B. 
Squire, while the premium income is now averaging about $35,000 per 
month. His average lines have been but $1117. The company writes a 
general business, but no term. All the old losses, inherited from the 
former management and not in the court, have been wiped out and a sav- 
ing of $30,000 per annum in fixed expenses has been effected. President 
Daniel Myers and General Manager C. B. Squire, with a few friends, con- 
trol the company, and will spare no effort to make it a representative 
institution in all respects. The usual semi-annual dividend of five per cent 
has been declared. 








MERE MENTION. 


Life and Casualty Notes. 
—The Security Life of Binghamton has been licensed in Illinois as a legal 
reserve company. 
—The annual meeting of agents of the Northwestern Mutual will be held at 
Milwaukee on July 19. 





—President McCurdy of the Mutual Life expects to sail this week for Europe 
to enjoy a brief vacation. 

—The Commonwealth Provident Association of Philadelphia has been licensed 
to transact business in Michigan. 

—Ex-Insurance Commissioner Betts of Connecticut has been appointed re- 
ceiver of the National Life of Hartford. 

—It is announced that Thomas D. Poole will remain with the Mutual Life 
of Kentucky as general agent at Philadelphia. 

—The new business of the Provident Savings Life for June exceeded the 
business of the same period last year by 120 per cent. 

—Edward L. Dinock, who was the first secretary of the Northwestern Mutual 
Life, died last week at Janesville, Wis., at the age of eighty. 

—The Northwestern Life of Chicago has reconsidered its intentions to qualify 
under the Dewey law in Massachusetts, and will retire from the State. 

—Alexander H. Tarbet, a millionaire mine operator of Utah, recently took out 
a $100,000 annuity participating policy in the Mutual Life of New York. 

—Charles Bachmann of the firm of Brockway & Bachmann, general agents at 
Syracuse for the Northwestern Mutual Life, died at his home in that city last 
week. 

—Johnson & Higgins of New York have opened a life insurance department, 
under the management of George W. Delameter. The company represented 
will be the New York Life. 

—Charles H. Forbes Lindsay of Philadelphia, who is charged with embezzle- 
ment by the agents of the Mutual Life of New York, was committed for extra- 
dition in London last week. 

—The Mutual Life, through President McCurdy, telegraphed last week to 
Governor Sayers of Texas to draw on the company for $5000, to aid the suffers 
from the Brazos River floods. 

—J. R. Smith and G. F. Kelly of Scottdale, Pa., have formed a new insurance 
office, to be known as the Atlantic Insurance Agency. They are general agents 
for eight States for the Covenant Mutual Life of St. Louis. 

—At the recent annual meeting of the Hamilton (Ont.) Board of Trade it was 
arnounced that a new life insurance company was being formed to fill the gap 
made by the departure of the Canada Life from that city. 

—The appointment of James F. Haneley of Erie, Pa., as general agent for the 
Penn Mutual at Wheeling, W. Va., has been announced. His territory will ¢m- 
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brace the State of West Virginia, and not Virginia, as previously stated in these 
columns. Cunningham Hall of Richmond is the Penn Mutual’s very efficient 
general agent for Virginia. 

—The Germania Life has established a Central Indiana department at Indian- 
apolis, under the managership of E. B. Swift and A. M. Arbaugh. The former 
has been for several years State agent of the United States Life. 

—Manager L. D. Drewry of the Mutual Benefit of New Jersey has lost his 
partner at Chattanooga—S. N. Ford—who has accepted a position with the 
Mutual Life of Kentucky, as manager for the States of Texas and Louisiana. 


—The Sun Life of Louisville has begun the writing of ordinary policies in a 
small way, using for the present the regular industrial staff. An ordinary life de- 
partment has been established, and will be in full operation in a few months. 


—State Auditor Hart of Indiana proposes to make a thorough investigation 
of the financial condition and method of operation of every insurance concern 
licensed in the State. Particular attention will be given to assessment and fra- 
ternal organizations. 

—S. H. Wolfe, who was actuary of the Connecticut Insurance Department 
under Commissioner Betts, has been requested by the new Commissioner to con- 
tinue in the duties of the office in a consulting capacity, and he has the matter 
under consideration. 


—July dividends of Hartford life insurance companies are as follows: A®tna 
Life, two and one-half per cent, quarterly; Travelers, two and one-half per cent, 
quarterly; Connecticut General, four per cent, semi-annual; Hartford Life, four 
per cent, semi-annual. 

—-At the semi-annual meeting of the supreme officers and trustees of the Cathe- 
lic Knights of America arrangements were perfected for the removal of the head- 
quarters of the order to St. Louis. This order is over twenty years old, and has 
aLout $45,000,000 of insurance in force. 


—On July 5 the new business of the Equitable Life was over $7,000,000, being 
the largest day’s business in the history of the company, and said to be the 
greatest amount ever written in one day by any life insurance company in the 
world. Its business for June was double that of the same month last year. 

—The Meridian Life and Trust Company has brought suit in the Circuit Court 
at Indianapolis to have a receiver appointed for the Old Line Life of Indiana, 
which transferred its business to the Meridian last April, with the understanding 
that it was to receive all premiums collected thereon during the remainder of 
the year. 

—QO. J. Sheridan of Chattanooga, formerly with the Provident Savings Life, 
has connected himself with the Equitable in Middle Tennessee, through. the 
agency of Harry May of Nashville. Mr. May reports that the new business from 
his agency for the first half of this year exceeds that of the entire twelve months 
of either 1897 or 1898. ; 

—The semi-annual report of the National Life of Vermont indicates that the 
company is enjoying a good share of the general prosperity. As compared with 
the corresponding period of last year, the company has written $2,231,394 more 
new business; receipts show an increase of $191,575, while disbursements show an 
advance of only $74,346. 

—‘‘Why is insurance like small-pox? Because, if you have it, you have it; no 
mistake about it. No matter what happens, you are not to be pitted without it. 
Insurance obtains, under all circumstances; when not needed it is a promise. 
When needed, it is a performance.” The foregoing is one of the inimitable say- 
ings of James T. Phelps. The Spectator Company publishes a book full of such 
paragraphs; price seventy-five cents per copy. 

—Federal Judge Shiras has decided the famous Lyon county (Ia.) bond case. 
The A®tna Life sued to recover bonds amounting to $120,000 issued by Lyon 
county in 1885. The county claimed that the bonds were void because the 
amounts exceeded the constitutional limitation of five per cent of the value of 
taxable property. The court finds that $29,636 can be enforced without exceeding 
the limitation, and decrees that the bondholders are entitled to that amount with 
ten years’ interest. 

—The Merchants Life Association of the United States, which has headquar- 
ters at St. Louis, and has authority to transact business as an assessment com- 
pany in New York State, recently reinsured in the Franklin Life of Springfield, 
Ill. The latter company has no authorization in New York, however, and 
Superintendent Payn states that, according to section 209 of the Insurance Laws, 
it is unlawful for a domestic assessment corporation to transfer its risks to a 
corporation not authorized to do business in the State. 


Fire Insurance Notes. 

—Pittsburg Insurance Company has applied for admission to Wisconsin. 

—Van Houten & Sherwood of Jersey City have appointed Adam Muller special 
agent. 

—St. Paul Fire and Marine and the German Alliance have recently entered 
Arkansas. 

—Indiana Association of Local Fire Insurance Agents will hold a meeting in 
Indianapolis, July 20. 5 

—E. E. Wehmann has been elected secretary of the Carolina Mutual Insurance 
Company of Charleston, S. C. 

—General Agent Wilson of the 
agencies for the Oakland Home. 

—Samuel P. Weir, secretary of the British and Foreign Marine Insurance 
Company, died July 2 at his home in New York city, at the age of fifty-three 
He has been connected with the British and Foreign Marine for twenty- 





Firemans Fund is establishing Southern 
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five years, having formerly been connected with the Great Western Insurance 
Company. 

—Phenix of Brooklyn has finally been granted a license by Commissioner 
Clunie to do business in California. 

—Michigan standard policy is being revised by the policy commission. The 
present form is thought to be too complex,, 

—E. C. McAuley has been appointed special agent of the new Indianapolis 
Fire for Indiana. He was previously with the Commercial Union. 

—-National Union of Washington has been admitted to Illinois. E. T. Marshall 
‘& Co. of Chicago have been appointed general agents for the State. 

—National Association of Municipal Electricians of the United States and 
‘Canada will hold their annual convention in Wilmington, Del., September 4-11. 

—Gerald L. Schuyler, agent at Denver, has moved into new offices, 518, 519 and 
‘520 Mining Exchange Building, at the corner of Fifteenth and Arapahoe streets. 

—John M. Gun, at one time connected with the Mutual Insurance Company 
‘of New York under P. B. Armstrong, and more recently cashier for Frank B. 
Hall & Co., died at his home in New York July 5. 

—Milo D. Campbell, Superintendent of Insurance in Michigan, will retire in 
‘a few weeks to help organize the State tax commission, and Harry H. Stephens 
will assume the duties of the office until January 1. 

—Commissioner Clunie of the California Department will proceed with his 
suit against the Phenix of Brooklyn, for $32,000 for alleged failure to name an 
‘attorney for service, on withdrawing from the State. 

+A. C. Bartlett of the firm of Hibbard, Spencer, Bartlett & Co. of Chicago, 
has been appointed to the board of Chicago directors of the Liverpool and 
Londen and Globe. He succeeds the late Henry W. King. 

—Michigan Insurance Commissioner expects to collect $10,000 more in taxes 
from fire companies on account of errors and misinterpretation of the law in 
regard to earnings. He has just made demand for $2500 from Eastern com- 
panies. 

—R. Wilson Hoffman, for several years secretary of the Susquehanna Mutual 
Fire of Harrisburg, has resigned to become special agent for Theis Bros.’ agency 
of Wilkesbarre. Thomas M. Oaks of Huntingdon succeeds him as secretary of 
the Susquehanna. 

—Insurance Commissioner Campbell of Michigan will not grant certificates 
for 155 Michigan agents of the American Fire of Newark until his demand for 
$2 for each certificate is complied with. This is the outcome of the retaliatory 
law recently passed. 

—Insurance Examiners Stephens and Otis of the Michigan Department are 
examining the figures for that State of the general agencies in Chicago that have 
jurisdiction over that territory, to ascertain if the proper amount of taxation 
has been paid the State. 

—Insurance Commissioner O’Shaughnessy of Minnesota has prepared a com- 
parative statement of the receipts of the department for the first five months of 


the year ending May 31, and for the corresponding period of 1898. The total of 


1899 is $175,873, as against $168,209 in 1898. 

—Duluth (Minn.) agents must secure tariff rates on the various lumber plants 
in that city or rates will be suspended entirely. Agents are not eager for a rate 
war, but continually are shading rates on certain lines. This practice must be 
stopped or the whole tariff will be abrogated. 

—John R. Fell of New Orleans has transferred his fire insurance business to 
Shelby & Coleman, formerly identified with casualty and surety business. 
Shelby & Coleman become representatives of the Northern of London, Phenix 
of Brooklyn, Prussian National and German pf Freeport. 

—Secretary Brannen of the National Association of Local Fire Insurance 
Agents has removed his headquarters from Denver to Buffalo, in order to give 
prompt attention to the business involved in his official position. His address 
will be in care of C. H. Woodworth, No. 7 West Seneca street. 

—North Carolina legislature has passed a law whereby the Insurance Commis- 
sioner may investigate the causes of fires of supposed incendiary origin. It is 
believed that the law will bring about good results in North Carolina, where 
companies have known that incendiarism is by no means rare. 

Simon Sturm is causing considerable trouble among Cincinnati agents by 
his voluntary offers of twenty per cent rebate to the insured. Extreme measures 
are threatened by the board, and it is anticipated that the matter will come up 
in to-day’s meeting and a combined stand taken by the other agents. 

—Recent heavy losses at Memphis and Paris, Tenn., have made it a certainty 
that 1899 w:ll again show high loss ratio in that State. For twenty years the 
ratio has been about seventy per cent, and last year it was eighty-four per cent. 
Companies have had a very hard experience there, especially in the large cities. 

—Several companies are finding trouble with the new reinsurance law in Illinois 
in regard to contracts held with unauthorized companies. Applications are being 
received by the Insurance Department from companies which hitherto did a re- 
insurance business without being licensed in the State. These are on file at the 
Department awaiting the return of Superintendent Van Cleave. 

—Dividends have been declared by the following companies: Etna, five per 
cent; Connecticut, five per cent; Hartford, ten per cent; National of Hartford, 
six per cent; Orient, two and one-half per cent; Phoenix, three and one-half per 
cent; Firemens of Baltimore, four per cent; Louisville, five per cent; Western 
ot Louisville, four per cent; German of Louisville, three per cent. 

—Chief Sullivan of the San Francisco fire department cut down the amount 
asked for to run the department several thousand dollars. This amount, how- 
ever, was reduced over $100,000 by the Supervisors, and in addition they have 
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restricted the expenditure in any one month to one-twelfth of the whole. This 
reduction necessitates the retirement of ten steam fire engines, eight chemicals 
and two trucks. The board of fire underwriters will discuss the matter at a 
general meeting, and rates will probably be advanced. 

—A merchant in Woodsdale, N. C., has discovered that he holds a policy 
which is of no value. It: was. originally issued by the London Assurance on 
property in Danville, Va. The written portion has been cleaned off by the use 
of chemicals and rewritten for the Woodsdale risk. As the forger was not an 
agent of the company, it cannot be held responsible for the return premium. 


—Superintendent Orear of Missouri has notified the Phoenix Town Mutual 
of Kansas City to immediately cease writing business. After an examination 
of the company’s affairs it was found that there were $271,000 of insurance in 
force, over $3000 of unpaid losses, no cash on hand, and only about $1100 assess- 
ment notes. This company recently reinsured several small mutual companies. 


—Connecticut fire insurance agents held a meeting yesterday at Colonial Inn, 
near West Haven, for the purpose of forming a State association. The object 
of the association, as stated in the letter sent to the various agents, is to better 
protect the interests of the local fire underwriters, to protect both agents and 
companies against unjust legislation, and to render aid to the National Associa- 
tion. 

—Insurance Commissioner Young of North Carolina, after an investigation of 
the alleged incendiary fires at Wilson, has obtained warrants for the arrest of 
J. R. Brooks and W. D. Cooper of Brooks & Cooper. Evidence clearly showed 
that the stock insured for $2500 was not worth over $1500. North Carolina 
Home and Virginia State carried the insurance; $1000 was effected a week be- 
fore the fire occurred. 

—Representatives of several of the town mutual companies of Missouri met in 
Kansas City recently to discuss the subjects to come before the third annual 
meeting, which is to be held in Sedalia on July 31. The following subjects will 
be brought up for discussion: “What Proportion of the Amount of Premiums to 
be Collected in Cash, and the Amount in Notes,’ “‘What Amount of Surplus 
Shall Be Set Aside Out of the Cash Receipts,” ‘‘The Uniformity of Commissions 
to Be Paid to Agents.” 

—Manager W. H. Kees of the Germania of New York has given notice that 
he will retire from the Cleveland Fire Underwriters Exchange. He does this in 
order to protect his business from encroachments of the Northwestern National. 
Other agents do not intend to let everything go to the Germania and Northwest- 
ern National, and a lively fight is expected. Manager Kees has always been 
prominent in the affairs of the Cleveland Exchange, and his position in this 
miatter has awakened considerable interest. 

—Insurance Company of the»State of Illinois has issued its semi-annual state- 
ment as of June 30, 1899, the first to be published, since it has absorbed the 
Chicago Insurance Company. The capital has been increased to $200,000; the 
assets are $333,247, and the surplus to policyholders $220,990. The assets have 
been increased $135,920, the reinsurance reserve $15,546, and the net surplus $6268. 
While the merger was being consummated the company has not been doing 
much business, but it intends to enter upon an active campaign at once. C. A. 
McDonald, the vice-president, is general agent for Illinois. 


ACKNOWLEDGIIENTS. 

—From the Rollins Publishing Company come the Argus Comparative Charts, 
covering the receipts and losses of fire insurance companies in the Eastern and 
Western States. 

—Volume XI. of the Insurance Digest, covering decisions of 1898, prepared 
by the late John A. Finch, has been received. The volume covers 777 cases, 
and is an invaluable adjunct to every insurance library. 

—Under the title ““A Bundle of Straws,” William T. Standen, actuary of the 
United States Life, has gathered together a number of stories, essays and 

noralizings intended to make an idle hour pass pleasantly. 

—The Indicator of Detroit sends us a ‘chart of the regular legal reserve life 
insurance companies, one of life companies operating in Canada, and a third, 
embracing assessment and fraternal beneficiary organizations, 

—Insurance reports have been received recently from Colorado, Massachusetts 
(life), Michigan (fire), Nevada, New Jersey (life), and Pennsylvania (fire), for 
which the respective Commissioners will please accept our thanks. 





TOO LATE FOR CLASSIFICATION, 

—T. Y. Brown has been elected a director of the Virginia State Fire. 

—The Order of the Golden Chain of Baltimore has been declared insolvent and 
a receiver is to be appointed. 

—Insurance to the amount of $315,400 has just been placed on the public build- 
ings of the State of South Dakota, which have hitherto been uninsured. 

—Tennessee Department has revoked the license of the British and Foreign 
Marine because the company declined to allow the examination of certain books 
for the purpose of checking tax returns. 

—The semi-annual statement of the Home Insurance Company, published yes- 
terday, shows assets of $12,457,929 and a net surplus of $4,804,794. Since January 
1 the assets have increased $296,764 and the surplus $376,991. 

—The Minneapolis fire insurance offices of C. B. Shove & Co. and A. B. Everts 
& Co. have been consolidated under the name of the former. The firm represents 
a number of prominent companies, including fire, plate glass and casualty. 

—Wilber F. Bryant, Governor Poynter’s appointee in charge of the Insurance 
Department of Nebraska, has notified the companies that all communications 
must be sent to him and not to Auditor Cornell, who is hanging on to the office. 
Mr. Bryant guarantees the protection of the State, provided dealings are had 
only with him. 


are 
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Mercantile Agencies. 





figency Wants. 








OLMES MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them PORTS, INVESTIGATIONS and INSPEC- 
TIONS in any part of the United States and Canada from reliab!e Attorneys-at-Law, and no 
pains or expense is spared to get reliable, prompt and satisfactory reports. 

THERE IS NO SUBSCRIPTION FEE REQUIRED. ; 
My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month. Special trained Inspectors in my employ in all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business. Corres- 
pondence solicited. 


CHARLES B. HOLMES, Proprietor. 


HE INSURANCE BUREAU 


Will furnish prompt and reliable reports from any locality in 
the United States or Canada. on applicants, agents, examiners, disability 
claims or death losses. Selected Corps of Correspondents Experienced 
Insurance Inspectors. Expert Accountants and Avdtors. Confidential 
Work Solicited. Correspondence Icvited.”* 


BOSTON. SPRINGFIELD. HARTFORD. 


Hctuarial, 


AVID PARKS FACKLER, 
Ex-President Actuarial Society, 


CONSULTING ACTUARY, 
35 Nassau ST., New York (Rooms 1404-5), 


183 NASSAU 8T., NEW YORK, N.Y. 





NEW YORK. CHICAGO. 














Telephone, 5427 Cortlandt. 
Letters addressed—D, P. Fackler, Actuary, New York,—arrive promptly. 





MILES MENANDER DAWSON, 
CONSULTING ACTUARY. 
The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 
Room 556. 


Tnsurance Hccountants. 


S, E. STRICKLAND, C. P. A. 
JOHN McINTYRE. 


No. 11 Broapway, New York, N. Y. 














JAMES McINTYRE. 


—— & McINTYRE, 


INSURANCE 
ACCOUNTANTS. 


FIRE, LIFE, ACCIDENT AND MARINE. 


45 PINE STREET, - - - - NEW YORK. 








figencp Wants. 








ANTED — DISTRICT MANAGER. THE BEST 
part of VIRGINIA open, ELEVEN counties. HEADQUARTERS, 
second largest City in State. Only EXPERIENCED men need apply. 
BOND and REFERENCE required. 
THE SUN LIFE ASSURANCE COMPANY OF CANADA, 


E. S. FREEMAN, Manager, Box 228, Richmond, Va. 





GENCY OF A FIRE INSURANCE COMPANY 


solicited. Will guarautee $2,500 a year premium, covering general lines of 
furniture, dwellings, (five-year term policies) and mercantile lines (one year). Fifteen years’ 
experience. Ratio of losses to premium 8%. Leading companies represented now. 
dress, P. O. Box 11, North Adams, Mass. 





ANTED-THREE DISTRICT MANAGERS FOR 

Union, Essex and Hudson Counties, For THE Sun Lire Assur- 

ANCE CoMPANY OF CANADA. Renewal Contract with top-notch commis- 
sion. 


Apply THOS. R. RAITT, State Manager, 
to W. STATE ST., TRENTON, N. J. 


Other portions of the State open for first-class men. 





| 


ANTED—SPECIAL AGENTS, WHO ARE PRO- 
ducers, To the right men especially good contracts will be given 
and every facility afforded for obtaining business. Apply, with reference, 
FREDERICK EVERILL, General Agent, 


EQUITABLE LIFE ASSURANCE SOCIETY, 
EQuiITABLE BLpc., BOSTON, MASS. 





re USTLING ACCIDENT AND CASUALTY MEN. 


Two good men wanted to take City Agencies in Cumberland, Md., and 
Washington, D. C. Splendid opening for right men. Address, 


HILL, NEWTON & COMPANY, 
802 ‘*F” Street, N. W., Washington, D. C. 





IRST-CLASS INSURANCE MEN CAN SECURE 


good contracts as district, special or localagents. Only 
business producers need apply. 


W. E. GRADY, General Agent for Georgia, 
NEW ENGLAND MUTUAL LIFE INSURANCE CO. or Boston, Mass. 


SAVANNAH, GA, 


yr —THREE GOOD MEN WHO ARE LIFE 
INSURANCE SELLERS, 
Will give them some specially good territory which, with the new con- 
tracts of the Mutual Life, will insure them big money. Commissions and 
advances liberal. 





H. L. REMMEL, General Agent, 
Tue Mutua Lire Insurance Company or New York. 
For Arkansas and the Indian Territory. LITTLE ROCK, ARKANSAS. 


ANTED—MEN OR WOMEN WELL UP IN 

Ordinary and Industrial Life Insurance; office or field work in 

Province of Quebec, Canada. Knowledge of French useful. Apply, stating 
references, name of company, record, age, and salary expected, to 


“INDUSTRIAL,” 
P. O. Box 653, Montreal, Canada. 








OP COMMISSION AND 10 PER CENT. BONUS 
for $100,000 between now and January Ist. An excellent opportunity 
for two good men. 
Address, stating record for past six months, 
“OLD LINE,” 
Care THE SPECTATOR, P. O. Box 1117, New York. 





GENERAL AGENT’S RENEWAL CONTRACT 
For the District of Columbia, with an up-to-date, old line Company, 
can be secured by a strictly first-class man whose business record and 
character will justify his appointment. 
Address, ‘‘ W. A.” 


Care of THE SPECTATOR, P. O. Box 1117, New York City. 





ANTED—LIFE INSURANCE AGENTS TO CALL 


and examine our ‘‘ up-to-date” business men’s policy. Highest 


brokerage. 
WILLIAM F. REILLY, GENERAL AGENT, 


Metropolitan Dept. of Provident Savings Life Assurance Society, 
141 BROADWAY, NEW YorK, 


ANTED.—A GOOD MAN OF EXPERIENCE, TO 


travel as Special Agent—Salary and commission to the right party—Good field 
Address, CHARLES E. BAYLISS, General Agent, 


Mutual Life Insurance Co., 
Rochester, N. Y. 


TATE AGENCY OF ONE OR TWO FIRE COM- 
panies waned. Having an organized state agency, would be glad to 
correspond with one or two companies, in reference to taking a general 
agency for this State. . The best of references given, and bond for the faith- 
ful performance of our duties. 
Address, J. C. SMITH & CO., Barnwell, South Carolina, 
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tnsurance Adjusters. 


Prominent Agents and Brokers at Chicago. 








ESTABLISHED 1865. 
ENRY A. LANDGRAFF & CO., 


ADJUSTERS OF FIRE LOSSES FOR THE INSURED. 


REFERENCES: 


The H. B. Claflin Company, Tefft, Weller & Co., Sweetser, Pembrook & Co., Heywood 
Bros. & Co., The New York Biscuit Co.. McKesson & Robbins, Dodge & Olcott. 


OFFICES : 


NEW YORK, 49 Cedar St. BOSTON, 75 State St. 
PHILADELPHIA, 416 Walnut St. BUFFALO, 202 Main St. 


BALTIMORE, 12 South St. 








Bnsurance Lawyers. 








D. GARRETT COMPANY, 








M. L. C, Funxnovuser. 


EO. W. MONTGOMERY & CO., INSURANCE ’ 
Agency, 184 La Salle St., ‘‘ The Temple,”’ Chicago, Ill, Agents for American Ins. q 

Co., Newark ; Firemens Ins. Co., Newark ; Concordia Fire Ins. Co., Milwaukee ; -Wiscon- 

sin Fire Ins. Co. of Milwaukee ; Caledonian-American Ins. Co., of New York, and saa 

Plate Glass Ins. Co., of New York. Telephone, Express 303. 


Gro. W. MontTcomery. 





JOHN NAGHTEN. _M, J. NAGHTEN. 


OHN NAGHTEN & CO., 
FIRE INSURANCE, 


Established 1863. 181 LA SALLE STREET, Cuicaco, ILL. 





Established 1876. 
T. H. Wesster. E. N. WItey. C. P. Jennincs. 
EBSTER, WILEY & COQ., 
INSURANCE IN ALL ITS BRANCHES, 


A. W. Becker. 




















166 La SALLE STREET, CHICAGO. ¢ 
INSURANCE LAW AND COLLECTIONS. Sa ee ren Tatas eanes Ca. Seat tone 
Adjusters and Collectors of Claims under Life, Fire, Marine AMES R. WILSON & CO., 
and Accident Policies Against Stock Companies, Mutuals, 234 LA SALLE STREET, CHICAGO, ILL. 
Lloyds and Assessment Life Companies. GENERAL FIRE INSURANCE AGENTS AND BROKERS. 
General Agents for the 
REPRESENTED BY COUNSEL IN COMMERCIAL FIRE INS. CO. oF WILMINGTON, DELAWARE. 
EVERY INSURANCE CENTER. Surplus Lines and Special Hazards placed in Standard Stock Companies. 
HEAD OFFICE: 29 LIBERTY STREET, NEW YORK. CORRESPONDENCE SOLICITED. 
T. MARSHALL & CO., FIRE INSURANCE, 
470 Calumet Building, No. 189 La Salle Street, Chicago. Facilities for placing 
Prominent gents and Brokers. large lines on all classes of insurable property. 
OTHSCHILD & CO., GENERAL AGENTS OF OLGER pat i Grn 
THE COMMERCIAL FIRE INS. CO., he Sil Ws Cnet 
of Wilmington, Del., and other standard stock companies. Excess Lines, | Representing Queen Insurance Co., of America, United Firemens Insurance Co., Phila- 
Solicited throughout the United States and Canada — 
5 ; Over 25 years experience in the theory and practice of insurance in all its branches. 
411 AND 413 WALNUT ST., PHILADELPHIA, PA. | Your patronage invited, | 
OHN H. MULDOON, INSURANCE, ESTABLISHED 1853, » 


St. 


Places excess lines of Insurance in the South with responsible Companies. 
SOUTHERN AND WESTERN BUSINESS TAKEN CARE OF. 
LONG DISTANCE TELEPHONE, MAIN 2739. 


Security Building, Louis. 





GENERAL AGENCY OF 
ILLIAM G. KINNEY, 


REPRESENTING 
ALEXANDRIA INSURANCE CO., Organized 1870, 
MT. VERNON F.INSURANCE CO., ‘“ 1888, 


Excess Lines on good business solicited from agents and brokers throughout the 
United States. 


35-37 Nassau St., New York, 





CHARLES TREDICK. ESTABLISHED 1869, W. C. Bennett. 


HARLES TREDICK & CO., INSURANCE AGENTS 
and Brokers, 389 Walnut Street, Philadelphia, Pa. Special attention given to 
Surplus lines, 








ALEDONIAN INSURANCE COMPANY 
OF SCOTLAND. Founded 1805. 
*“*THe Otpest Scottish INsURANCE OFFICE.” 
UNITED STATES HEAD OFFICE, 27-29 PINE STREET, N. Y. CITY. 
STATEMENT, JANUARY Ist, 1899. 
Pe {aR nan Bee: HOCUS US ie WE VERE NAR ate GRR ONeICA $2,001,016,.3g 
REET SUS inccenncccces cenacnebacecnotaiabeannnniapenacabaigekawkeinee 1,119,236.67 
$881,779.71 


Cuartes H. Post, U. S. Manager. N. A. McNer1, Assistant U. S. Manager. . 





HE THURINGIA INSURANCE CO. 
OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT, 41 and 43 Cedar Street, New York, N. Y. 
F, G. VOSS, Manager and Attorney. 


HE McGILLIARD AGENCY CO. 
General Agents of the 
VERNON INSURANCE AND TRUST COMPANY AND INDIANA UNDERWRITERS. 
Also State Agents for Indiana and Kentucky for the 
ERIE FIRE INSURANCE CO. of Buffalo, N. Y. 
Address, 145 and 147 East Market Street, Indianapolis, Ind. 








VER $1750 FIRST YEAR, OVER $2500 SECOND 
year paid to agents who write one application daily. For particulars, write 


A. E, FORREST, Secretary, 


NORTH AMERICAN ACCIDENT ASSOCIATION, 
217 LA SALL& STREET, CHICAGO. 








AVE YOU BEEN REJECTED? OR DO YOU 
know of any one who has? Weinsure every one without medical ex- 
amination. Never urn an applicant down. PREMIUMS UNIFORM— ' 
All pay alike for all ages or either sex. Absolutely equitable—we pay equal 
profits for equal payments. Non-forfeitable after three years. Loan value 
of 50 per cent. of premiums after one year. 
“INTERSTATE,” 342 Neave Building, Cincinnati, Ohio. 


— 
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